“Working with TAKE Solutions, | felt

-ClO, Major Apparel Distributor
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Improves your understanding of the

Allows you to capitalize on best
PRACTICES FOR YOUR
challenges.

importing and validating the content
that measures your performance.

cess to the required content.

vides a dynamic dashboard

ring real-time views of your most
erformance metrics.

Ready to explore how
TAKE Solutions can make
your business more efficient,

proactive, and flexible?

Contact us at 609-720-1002,
or visit us online at
www.takesolutions.com/bi

for more information.

ATAKE

Enabling Business Efficiencies

CONIDENT THAT THEIR KN 6WYSEBEH VigeER peRINGS E

and most importantly their integrity would * Reviewing business goals and requirements.
lead to a winning solution for our Bl needs® Examining the current infrastructure and reporting environment.

technical requirements of a Bl solution.

nsures that only approved users have

POWERSTART FOR SAP BUSINESSOBJECTS XiI
The ten-day PowerStart program for SAP BusinessObjects XI provide

JNSTALLING AND CONIGURING "USINESS/B
= Installing desktop products on a client machine.
= Designing and implementing user, group, and folder security.
» Validating system and user interfaces.

Q I_b%%\{)l\éting knowledge transfer in areas such as best practices, sys

administration, and universe and reports development.

POWERSTART FOR XCELSIUS DASHBOARDS
SPECHGENPANS TORYWERS3ITART PROGRAM FOR 8

exploring the questions to be addressed by the prototype
JNSTALLING AND CONIGURING 8CELSIUS
Designing the Excel spreadsheets to be used as the data sources ft
Xcelsius prototype.

$EVELOPING A DASHBOARD THAT VISUALL
planning phase.

Establishing the appropriate controls to make the dashboard visually
appealing, interactive, and user friendly.
$EINING BEST PRACTICES FOR DEVELOPIN
selves to deployment in Xcelsius dashboards.

At the end of the process, you'll have a working dashboard that answe
SPECIIC BUSBNESS QUESTIO

Monthly Sales Dashboard

Year to Date Sales Year to Date Budget Difference

Monthly Sales by Sales Rep
Sales Rep 1

Sales Rep 2
Sales Rep 3

$60,000

Actual vs Budget Sales Rep 4

Maorthy Yariation

Sales Rep 5 $50,000

Sales Rep 6

Gales Rep 7 $40,000

Sales Rep 8

Sales Rep 9 $30,000
$20,000

$10,000
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$EINING SPECIIC BUSINESS REQUIREMENT
$EINES AN EFICIENT WO RKmQMifyQ&a sources, determining Key Performance Indicators (1
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